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FACT: Many of your salespeople have diffi-
culty getting decision makers to respond to
them. Once they get an audience with the
right decision makers, their next challenge is
linking your company’s solutions to the key
issues these executives face. They need to
solve the problems that keep these execu-
tives awake at night and win them over on a 
professional and personal level. 

Executive Link is the first & only subscription -
based application to give your sales team the
inside scoop. With the click of a mouse, your
salespeople will get the instant intelligence
briefing they need to feel confident enough
to call high and the credibility to be treated
as a trusted advisor. They will understand the
critical issues facing executives in a given 
industry, how customers’ organizations are 
affected by these issues and gain a working
knowledge of current industry terms and
trends so they’ll be treated as an insider.

Executive Link provides the decision maker
intelligence that will establish a direct com-
munications link between your salespeople
and the executive decision makers they
need to be calling on.
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Contact Info and 
Opportunity ID Assessment Track and Manage

Relate
and Sell

COMPANY DATA
Company-specific 

intelligence on managing
names/profiles, contact
info, financials, pending

events and news

EXECUTIVE LINK
Vertical-specific, role-specific
prospect intelligence: Industry 
issues, how those issues impact 

executive roles, responsibilities of
role, how role is measured, 
solutions to issues & more

Executive Link is the Missing Link!
The Complete Picture of Sales Success

Increase Sales Productivity

CRM/SFA Tool
Plan, manage and 

track activities, pipeline,
close probabilities, 

contacts, etc.

Executive Link will help your sales force 
establish a deep connection to top decision
makers in these industries: Manufacturing,
Healthcare, Financial Services, Insurance,
Retail, Service Sector, Telecommunications,
Real Estate, Banking, Public Sector, and more.
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ExecutiveLink
Sales Intelligence for Effective-Results Orientated Selling

Call today 770-497-8572

To arrange for a FREE demo, 
visit www.salesbuilders.com.

1. QUALIFICATION CHALLENGE
There are several new prospects in the sales
pipeline. The opportunities keep slipping and
forecasts are inaccurate. Do your salespeople
have too many vague opportunities in their
pipeline? Are your forecasts off by more than
20%? Are you losing more sales to NO decisions
than to real competitors?  

SOLUTION
Your salespeople can qualify the opportunity
quickly at the decision-making level of the 
organization. They will pursue only prospects
with real potential and eliminate time spent
on dead-end leads. This creates more time to
prospect and go after real opportunities that
can be closed. 

▼

2. DIFFERENTIATION CHALLENGE
How easy is it for your salespeople to differen-
tiate your solution from your competitions’? 
If they can’t differentiate, they will be forced
to discount or lose the sale. Lack of differenti-
ation is a serious threat to profitability. 

SOLUTION
Executive Link will elevate your team to the
status of a trusted advisor through insider
knowledge. Executives buy because they
feel understood, not because they understand
your products or solutions. In most cases, rela-
tionship capital with the decision maker will
be the difference between winning and losing.

▼

3. PERFORMANCE CHALLENGE
Do you employ salespeople who are really
good at promising you revenue that they will
realize sometime in the future? Do you have
difficulties creating and utilizing an objective
yardstick for measuring their performance? 

SOLUTION
Executive Link offers management reports
that give you a superior tool to analyze sales
performance at a root-cause level never 
before seen. You will know to what extent
your salespeople are utilizing Executive Link to
engage new accounts and industries.

▼

4. COMMUNICATION CHALLENGE
Are you unable to get up to speed on market
trends and the critical issues that keep your
customer up at night, because you are short
on time? How can you communicate to your
sales team what you know? How can you 
educate your staff to present solutions that 
address specific issues your clients/prospects
are currently facing?

SOLUTION
Executive Link helps your salespeople 
communicate your company's solution in a
language that your prospects will clearly 
understand. Being able to link your products
or services to the problems your customers
face is the key to selling. 

▼

5. COMPETITION CHALLENGE
Is your sales team losing valuable revenue
opportunities to your competitors? Are your
products and services superior, yet you still
don’t win as often as you should?  

SOLUTION
People buy from people they like, but will buy
more from people they respect. The only way
decision makers will respect salespeople is 
if they can understand and relate to their issues.
Executive Link will give your team the knowledge
to gain the needed level of credibility.

▼
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